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BIM is heating up digital construction, so we’ve cut out the 
extras and pulled together a guide of everything you need 
to know, just for you.
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What is BIM?

BIM Process

BIM, or Building Information Modelling, is the process of creating and  
implementing information during the construction of a project through  
3D modelling. This allows teams involved in the pre, during and post  
construction processes to understand what is happening to their project  
by drawing on a range of data. 

The process involves representing a design as a combination of objects, 
products, solid shapes or void-space oriented relations and attributes 
(Like the shape of a room), that carry their geometry. 

BIM gives architecture, engineering, construction and design professionals 
the insight and tools to plan efficiently during the design and management 
of projects across the course of their lifespan. 

Craig Ferrans, Group Technical Director, Bovis Homes told us: “Bovis homes 
sees BIM as a core function in supporting the progressive and positive 
changes within the business. “BIM interacts with all of the departments and 
supports our internal and external stakeholder processes.” 

With many manufacturers having already adopted the BIM process, it’s  
important to understand just why and how it can benefit your business  
before taking the next steps.

For most specifiers, the BIM process is common practice. Both their time  
and money spent on a design is dependant on a number of factors, one 
being their ease of access to products and information. 

If a specifier was working on a school, they would need to include every  
single item within the interior and exterior space in their final model - 
whether that’s a radiator valve or plants that surround a doorway, even  
the door itself.  

With so much to specify, it’s no wonder that manufacturers are creating  
BIM compatible models of entire product ranges not only to generate  
sales but to be able to provide their customers with an additional level  
of customer service, with easy to access information. 

http://info@bimstore.co
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BIM for Manufacturers

Factors to consider when investing in BIM

As a manufacturer, your top priorities are to provide a quality product with 
quality service, but how does that translate into digital construction? 

Whether you want to generate real, qualified sales leads every day or if 
you’d like to extend your product offering for your marketing strategy, how 
we deliver our BIM content to potential specifiers is just as crucial to our 
investment in content creation. 

A study produced by Dodge Data and Analytics, Leading the Future of  
Building (2018) stated that: “82% of BIM users say they’ve achieved a  
positive return-on-investment, with another 14% breaking even – meaning 
that a total of 96% of users have at least made up for the cost of their  
investment.”

On top of that, the 2019 National BIM Survey highlights: “BIM awareness and 
adoption have grown from little more than 10% in 2011 to around 70% in 2019.”
It’s as simple as this: specifiers want quality content, that’s easy to use to 
save both time and money in the process. 

If you’re creating high quality products in real life, why wouldn’t you put the 
same data and information into your 3D models? After all, BIM is a process 
that encourages both accuracy and efficiency. 

• Quality of Content – A digital like-for-like model,  
with as much or as little data necessary for a 
specifiers ease of use every time, you can even 
include custom finishes and materials if applicable.

• Customer Ease – It’s important that your content is 
easy to use. If parametric capabilities are the right 
option for you, go for it, but its crucial to question 
whether if it isn’t easy for specifiers to use, is it  
worth providing? 

• Strengthen your sales and marketing strategies 
– Quality BIM content doesn’t just help specifiers 
but offers an additional avenue to your sales 
and marketing strategies through having readily 
available content for customers to access instantly.

• The 2011 Government BIM mandate – this requires 
all government funded projects to be delivered to 
a Level 2 BIM standard. So, if you want to get your 
products into government funded buildings and 
schemes, it’s impossible to do so without BIM  
content.

• Introducing: Digital Twin – facilities management is 
now making the move to digital construction. These 
digital twins will allow the maintenance and upkeep 
of buildings from a digital level, meaning that if 
a light bulb goes out – they will order a new one 
through their digital platform using the BIM process.

http://info@bimstore.co
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Ideal Boilers is a market leading British manufacturer of 
high-efficiency heating solutions. With over a century of 
experience in manufacturing boilers, including wall hung, 
floor standing and modular domestic and commercial 
boilers, our products are purchased by the national  
merchant and distribution network, including second line 
independents, throughout the UK and Ireland.

Following the announcement of the Government’s
Construction Strategy in 2011, Ideal was keen to ensure 
that their boiler range was ready for Level 2 BIM well 
ahead of the 2016 deadline, allowing their customers to 
know that they are working with standardised 3D CAD 
models and technical descriptions. Large commercial 
projects that are Government driven were discussing 
the advantages of BIM and how it helped with the  
procurement and decision process. Ideal Commercial 
boilers saw this as a key driver to assist their customers 
further. 

In 2013, after looking at the relevant legislation and  
requirements, Ideal chose bimstore as their partner  
to deliver their BIM content based on our successful 
background of delivering high-quality BIM objects. 

Ideal initially started out with just one product range 
to ensure the process was correct and then over time 
rolled out the rest of the Ideal Commercial condensing  
ranges. These were then followed by their Domestic 
(residential) ranges, after discussions with their  
customers about their future requirements.

All feedback received about their BIM content has been 
positive. BIM has allowed Ideal to standardise their boiler 
3D CAD models and technical descriptions for ease of 
use by customers involved in building projects. For the 
construction industry as a whole BIM reduces time, cost 
and project risks by bringing 3D CAD models and  
technical descriptions together in a shared model.

“We have found the bimstore team very co-operative 
and they have worked closely with us to ensure that all 
our BIM needs are met.”

Jo Houldridge 
Assistant Product Manager

“The increase in requests for BIM drawings is very  
refreshing, justifying the time spent. Our products are 
now all listed in one place on a professional platform. 
I have been impressed from start to finish with the 
process.”

Andrew Dabin, Product Manager
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